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popCorn Sales teann

Ramapo Valley District
Jessica Fajardo

>4 Jessica.Fajardo@Scouting.org
C 201-677-1000 Ext. 37

Will Ebel
>< Will.Ebel@Scouting.org
. 201-677-1000 Ext. 59

Three Rivers District
Lumie Perez

< Ludmilla.Perez@Scouting.org
(. 201-677-1000 Ext. 27

Xenia Neal
<) Xenia.Neal@Scouting.org
{\ 201-677-1000 Ext. 55

Popcorn Customer Service

Lenape Trail District

Ryan Lundberg

>< Ryan.Lundberg@trails-end.org
Conner McGrew

< Conner.McGrew@trails-end.org
Customer Service

< Support@trails-end.org

N

Veronica Pierce

>4 Veronica.Pierce@Scouting.org
1}

 201-677-1000 Ext. 13

Conner De Leon
> Conner.DeLeon@Scouting.org
. 201-677-1000 Ext. 47

Metro Life Division

Jennifer Ramirez

>« Jennifer.Ramirez3@Scouting.org
(. 201-677-1000 Ext. 23

Popcorn Campaign Leadership
Ann Murphy - Staff Advisor

>< Ann.Murphy333@Scouting.org

(. 201-677-1000 Ext. 48

Mike Wirth - Council Kernel
> MJWirthathome2@gmail.com

v

- Popcorn Customer Service Number €=

855-708-0005

How it works:

1.Unit calls in and leaves a voicemail

¥ 4 y

2.Trails End rep will call back first request in.
3.0ur Council is priority number 1in the country, so ’ "

the call will go to the top of the list.

This number will be monitored on weekends too! .

[ J
r ¥ 4
) 4

o



B SHOW-N-SELL 1
DISTRIBUTION

P\ TAKE ORDER
DISTRIBUTION

s »

7

ONLY SEALED
UNOPENED CASES
WILL BE ACCEPTED
FOR RETURNS

Show-N-Sell 1:
Thursday, August 24, 2023 (4pm-8pm)
Friday, August 25,2023 (4pm-8pm)
Saturday, August 26,2023 (9am-12pm)

Show-N-Sell 2:
Thursday, September 28, 2023 (4pm-8pm)
Friday, September 29, 2023 (4pm-8pm)
Saturday, September 30, 2023 (9am-12pm)

Take Order:
Thursday, November 16, 2023 (4pm-8pm)
Friday, November 17, 2023 (4pm-8pm)
Saturday, November 18, 2023 (9am-12pm)

= . | |
Mid-Size Car 20 Cases Mini-Van 60 Cases
AR I A y
- I ] 3 I ¥
_ >> i = o Res I
Small SUV 40 Cases Large SUV 70 Cases

1 D
_ > peid
@ ® i

Full-Size Van 70 Cases

Crossover 40 Cases

*The vehicle capacity estimates above are estimated without kids, car seats, strollers, etc.




tall popcorn products

SHOW-N-SELL AND TAKE ORDER

SWEET AND SALTY ‘ POPPING CORN WHITE CHEDDAR
KETTLE CO RN 0% SEUTURETEADERSH o \ 705 BRI EADERSY

=

= n, -~
L‘SWEET & SALT

| KETTLE COR
}

TAKE
~~ORDER (~ 4
~ > _. R

JONLY _ SCtui it

-~

MISSIONS COMMISSIONS EACH UNIT STARTS WITH A

30% BASE COMMISSION
COMPLETE THESE MISSIONS TO EXTRA COMMISSION:

+ 2% participate in + 1% increase

+ 2% attend a all three ways of
: sale over last
NNJC kernel selling and sell at selling year by
training least $200 each $500

way.

UNITS CAN EARN UP T0 35% IN COMMISSION!



BEEF JERKY

THANK YOU:seazzsim

Trails End'

S
tall popcorn products e,
Oy 329,
ONLINE ONLY PRODUCTS sSion
HONEY ROASTED prgss CAMPFIRE BLEND COFFEE
K-CUPS

saieRny L)

PEPPERMINT BARK

PEANUTS

FROSTED SNOWFLAKE
PRETZELS

DARK CHOCOLATE
SALTED CARAMELS

Year round online selling

Allergen intormnation

PRODUCT
Sweet & Salty Kettle Corn
Popping Corn
| White Cheddar Popcorn
Salted Caramel Corn
S'mores Popcorn
Unb. Butter Microwave Popcorn

Chocolatey Pretzels

Sea Salt Popcorn

Beef Jerky”

Dark Choc. Salted Caramels*
Honey Roasted Peanuts*
Salted Virginia Peanuts

ALLERGENS OTHER

SOY WHEAT/GLUTEN MILK/DAIRY PEANUTS TREE NUTS EGGS SESAME  VEGAN  KOSHER
X X X X X X X YES
X X X X X X X YES YES
X X Cc X X X X YES
X X Cc X X X X YES
X X X X X X X YES
X X C X X X X YES
C c C X X X X YES
X X X X X X X YES
C X C X X c YES

c X

c X
Cc Cc X X X
C (& Cc X X X
C - Product contains allergen.
X - Product does NOT contain allergen, but is produced in a facility that handles the allergen.

- Available For Purchase Online Only



shouu — n - sell packages

New to the Popcorn Sale and not sure what to order? Reach out to us at
popcorn@nnijbsa.org for assistance ordering the package that right for you.

FIELD AGENT STARTER PACKAGE

2 case Sweet & Salty Kettle -

: E 1case White Cheddar Popcorn -
Trail's End. i YOU EOR SUPPORTINS -
WVN\" X 1case 12 pack Unbelieve Butter

— TralisEnd. | “I¥ail’s E d = e v ——
EET & SALTY WHITE CHEDDAS asind A Saudin: Y 105 FUIURELEAgRS sea‘__s;ﬂ 28
| KETTLECORN{  POPCORN { S RAMEL COR op
; - I - 1

2 case sweet & Salty Kettle - 1 case White Cheddar Popcorn - 1case S'mores - 1case
Salted Caramel - 1 case 12 pack Unbelieve Butter - 2 cases 28 pack Sea Salt

SPY MASTER PACKAGE

2 ~ = s SN
Trail's End. TailsEnd. |\ TrameEn Sfailrs Bnd:
EET 5 SALTY WHITE cusnnn\ S'MORI‘E% Tidind T

{ KETTLE COR POPCORN POPCORN RAMEL CORN

2 case Sweet & Salty Kettle - 2 case White Cheddar Popcorn - 2 case S'mores - 1case
Salted Caramel - 1 case 12 pack Unbelieve Butter - 2 cases 28 pack Sea Salt



wiays tosel

ONLINE DIRECT (Online)

Ell

Sell Online & ship directly to the customer

¢ Record in the app or share your online

page

e Share your page via email, text, social

media or QR code

Average Order: $65

No handling products or cash

Products & prices may vary
Shipping/Tax may be charged
Available year round

STOREFRONT SALES (Show-N-Sell)

Leverage high foot traffic locations

reserved by Unit Leaders.

/E\III Ll .

ce=] ™ - °

Sign up to sell in front of a store
Average Sales: $150 per hour
One parent and one Scout is ideal to

cover more hours

Insert Storefront split information if

your Unit is using one

WAGON SALES (Take Order)

Direct sales to family, friends, neighbors.

Have parents ask co-workers

Be sure to mark sales delivered or
undelivered

Delivered: Check out popcorn in
advance, hand over products
immediately

Undelivered: Take an order to deliver
products later



trails end portal - leader
UNIT LEADER PORTAL

@ Unit Housekeeping, Goal Setting, Sales Reports,
Inventory, Training, Storefront Management

THE ONE-STOP-SHOP FOR
MANAGING YOUR SALE!

trails-end.com/leaders

PI.I-\NNING

@ Leverage the Trail's End Unit Leader Planner to
help hit your goals.

[=]x:[=] PLAN YOUR IDEAL
3_{#‘ YEAR OF SCOUTING!

bit.ly/UL-PL
T3 it.ly/! anner

@ Plan your Unit Kickoff!

pla-:irﬂy-:uur Order

Show-N-Sell Orders - go to www.trails-
end.com/login to place your order

Show-N-Sell 1 orders Due: Wednesday, August 9

RESOURGCES

@ Both seasoned and new Kernels benefit from
attending a webinar. A recording will be found
under Training Resources.

[E14E30 VIEW THE FULL SCHEDULE
mEchws & REGISTER HERE

:1' , trails-end.com/webinars
l 2

@ Stay connected with other Unit Leaders across the
nation through Trail's End Popcorn Community.

EI’i'-Z'rEI SEE WHAT OTHERS ARE
ey 'Eﬁ] SHARING & SAYING NOW!

facebook.com/groups/TEPopcornCommunity

@ Communicate with and keep your Scout families
informed with the Scout Parent Guide.

=124 TIPS & TRICKS FOR
ks YOUR SCOUTS!
Eﬁ bit.ly/Scout-Parent-Guide

If you have questions about completing your
order, reach out to us at
support@trails-end.com or popcorn@nnjbsa.org

Show-N-Sell 2 orders Due: Wednesday, September 13

Take Orders - go to www.trails-end.com/login to

place your order

Take Orders Due: Wednesday, November 1

Selling Uni
the total i
&1
Data refreshes occur up to 1 hr - to I 121
I:vlt:\Vour Scouts m -
GOAL PROGRESS B
R ML p— POPCORN ORDERS 1
~~— = 335 Change the year in the campaign dropdown r F
\

Order Popcom | ) Invoice Statement cs0ct0
DATE ORnen

100000000000



store front quide

1. Log in to your Trail's End Unit Leader account at

trails-end.com/login and click on the "Storefront Reservations” Y

tab on the left side menu.

2. Look for available Storefront Reservations by
clicking on dates with a blue icon. The number next
to the icon shows how many Reservations are
available.

MANAGE SHIFTS o

< April 2023 >

Sunday Monday Tuesday Wednesday Thursday Friday

16 17 18 19 20 21 22

23 24 25 26 27 28 29

3. Select a date to see a list of available Storefront
Reservations with their address, start time, and end
time. Filter for specific stores or search for stores

using the "Search” box.

SITE LIST

A Dashboard

&) Training

g

If a unit misses 2 or
more store front
reservations the
Council will remove
all their future
storefront
reservations

"™ Storefront Management
#  storefront Reservations
Popeom

Popcomn Orders

Transfers & Retumns

Rewards

Acct Summary
Iy Reeots
€) o Our Community!

B wetinar Registration

4. Click the blue "Reserve” button to claim a shift. It
may take several minutes to confirm your Reserva-
tion, and you will receive an email once it is
confirmed. Once confirmed, the Reservation will also
appear on the "Storefront Management” screen.

04/27/2023

SITE NAME DISTRICT eIy ADDRESS

Kioger Training District Noblesville

Kroger Training District Noblesville
Walmart Training District Corona

Lowe's Home Improvement Training District Norco

START TIME END TIME

08:00 am

o -

02:00 pm
02:00 pm 08:00 pm
08:00 am 02:00 pm

08:00 am 02:00 pm

5. Your Reservation may be rejected if it violates current rules or if another Unit

claimed it before you.

6. Check the "Stats” box on the Storefront Reservations page to see information

about upcoming availability.

1. Number Reserved is how many
reservations your unit has claimed so far.

2. Current Available is how many
reservations your unit can claim now.

3. Upcoming Available is how many
reservations your unit will be able to claim
on a future date.

4. Next Available Date is when your unit can
claim more reservations.

STATS
am SoP
Vahal
NUMEERRESERVED CURRENT AVAILABLE
3 2
)
R
UPCOMING AVAILABLE NEXT AVAILABLE DATE
5 Apr 28 12:00 PM ET

7. Your reserved storefronts can be managed under the "Storefront Management” tab, where you can
manage shifts, add Scouts, assign inventory and cash, and record sales.



trails end app - scout:

Exclusively for Scouts to sell 8 manage
their fundraiser!

IEI'n-'r =] DOWNLOAD THE APP & START
= i YOUR ADVENTURE TODAY!

visit trails-end.com/app or text APP to 62771 to download

ol Verizon & 12:26 PM 1 95% =)

SIGN IN OR
REGISTER AN Trail’s End.
ACCOUNT '

Username ‘

@ Use your account from
last year! If you need to — \
change your Unit, go
to Settings & select
“Change Unit." -

@ Record ALL sales in
the App & start selling
today!

@ Each Scout needs a
separate account, even siblings.

I & Don't have an account? I

@ You can use the same email for multiple accounts.

@ To switch between accounts in the App, click the

name dropdown at the top of the screen.

Pro Tip, Be sure to allow the Trail's End App access to your device’s
microphone, location and Bluetooth to accept debit/ credit. Trail's End

ACCEPTING CREDIT

Everyone can accept debit & credit cards for
free because Trail’s End pays all fees.
Square readers are compatible and can be

purchased at Amazon.com or most big box retailers.

@ Manual Entry (no reader) Type in (g
the customer’s card information. |

@ Magstripe Reader (Android) Swipe .
reader plugs into headphone jack.

@ Lightning Reader (Apple) Swipe y 4
reader plugs into lightning jack. \
@ Bluetooth Reader Wirelessly f“

connects to a device via Bluetooth.
Accepts EMV chip cards, Apple
Pay, Google Pay, Samsung Pay,

NFC Contactless and Tap to Pay. \

All Scouts need to have their own account to sell

and collect their Amazon Gift Card

SET A GOAL &
START EARNING REWI-\RDS

PerrynC. ~

GIFT CARDS

1

GLAIMED GIFT CARDS

Claim Code

15000 points = Earn $1,250

v} Total $0 0 Redemptions

') QUESTIONS ABOUT REWARDS...

@ To set a goal, scroll and tap to select prizes at
different levels or manually enter your goal.

@ When your leader submits the Unit's Rewards
order, and you have an e-Gift card available, tap
the claim button to email your Amazon.com e-Gift
Card.

@ To track progress, check the App to see how close
you are to reaching the next rewards level.

MULTIPLE WAYS TO SELL

Did You Know? Scouts that sell using BOTH in-person and online average 90%
MORE than Scouts that sell only in-person, and 5X MORE than those that sell
only online!

[ & — Online Direct: Sell online &
erryn C. v 5 «

ship directly to customers
MY GOAL 0 POINTS )
e e e — Wagon Sales: Direct sales

;Q’{ 170 5004
TR s Solpoiits >

P ANKINGS ()

to family, friends and
neighbors (with adult

supervision.)
Did You Know? 2 out of 3 people will
buy when asked at their door.

o~ —- Storefront Sales: Leverage
high foot traffic locations

reserved by Unit Leaders
Pro Tip, the average Scout sells nearly
$165 per hour at storefronts. Sign up and
sell for about 6 hours to easily sell over
$1,000!

NATIONAL

TOTALSALES S0 |

= | e |

=1 159 |

20 | 3 |

|uVME||l rvp|

START Ruieonan




MIoLING 3 scout

If a Scout has a previous account they can move their profile to a new

#1 saLEs
(#1 pts.)

TOTAL SALES $20

NATIONAL
#519 sALes
(#519 pts.)

ONLINE
S0

ONLINE DIRECT

12:31 PM

Pro Tip, Share
your page via
email, text, or
social media so
your customers
can place online
orders and
products ship
directly to them.

WAGON
$20 $0
PRYMENT TYPE

< Manage Page
N 266/400 ]
( SAVE )
FAVORITE PRODUCT v
SCOUT PHOTOS v
PROFILE PICTURE v
SHARE YOUR PAGE ~

START AUTSSHARE

or select a one-time share below

Pro Tip, The Pay

Now feature
allows parents to
turn in cash
sales with
credit/ debit
payment to their
Unit.

@ NG N0 )< (58
0| D So /A @
EMAIL TEXT copY SOCIAL QR CODE

STOREFRONT

PREVIEW PAGE

Dashboard

Online Direct

Wagon Sales

Storefront Sale:

Account Info

App Settings

12:32 PM

PerrynC. ~

ONLINE DIRECT

*Data refreshes hourly,

100% Complete. Finish profile for best customer experience. l

PHOTOS I

AvaTAR ABOUT ME

FAv
PRODUCT
—

MANAGE PAGE

MY GOAL 0 PORg

ORDERS

ship directly to your customers.

WAGON SALES

12:35 PM

PerrynC. ~

WAGON SRLES

*Data refreshes hourly,

unit if they need to.

If you have questions about moving a Scout please reach out to us at
support@trails-end.com or popcorn@nnjbsa.org

Change Unit
Unit Info
Council
‘ Northern New Jersey Council v‘
District
1 NNJC ¥
Unit
| Corporate Campaign v
ol Verizen & 12:32 PM 7 94% == al Verizon 7 12:32PM o 94 -]
& Online Direct X Online Direct E

Add Products

Tap on product to add to cart
Sweet & Salty Kettle Corn 6-
Ounce

$25%

W Salted Caramel Flavored
Popcorn 16-Ounce Bag
$25%

White Cheddar Flavored

Popcorn 9-Ounce Bag

Unbelievable Butter Microwave
Popcorn 12 Pack

9 go7n
Original Beef Jerky 2.6-Ounce
Bag

$27%

Honey Roasted Peanuts 18
QOunce Resealable Can

¢ 2200

X DONATE TO HEROES & HELPERS

TOTAL WAGON SALES
sO
Ex =)

CASH DEBIT & CREDIT NI
S| Q|
U 3

MY GOAL 0 POINTS

~

., WENTREMARDLEVEL
=z
470

|UIST 3 ORDER

’ START ‘
=
A d

ORDERS

INVENTORY

CHECKOUT

$50.00 ¥

CASH

o ©O o

-

arl Verizon & 12:48 PM 100 o Verzon = 12:44 PM 7 o |
& Wagon Sale & Wagon Sale =
AaddiBroducts i= Order Summary
Tapon productto add 1o carl —
—
= (Szaé':zd g"’smcf’s‘srm’mm sy 2 W= salted Caramel %
o Popcorn Bag (2002,
00 00
$25% 95 cups) $25
Garamel Corn Bhg (90z, 4.5 % each
T 5 825
$165% I ¥
% Popping Corn _Iar (2802) 0
i 00
g $27
Unbelievable Bytter Microwave
Popcorn 12 Pa* 0
ey $356%
salted Carame\lpopcam Tin
$35% 0
120z Salted Virlm]a Peanuts Can
$250 | 0
I Subtotal: (1items) $50.00

< CREDIT

Pro Tip, Marking an item as “Undelivered” means you plan to return with product later. Be
sure to record the customer info for undelivered items, and you can track when it's later
delivered by tapping the delivery truck.

First Name
FI —I

Pro Tip, Share
cart feature, this

allows you to

send the current

can complete

their order on

[ 2 Last Name ‘
ordertoa
’ Email ‘ customer directly
via text so they
{ . Phone }
1

{ m Shipping Address 1

their phone with
credit or debit
P card.

@ Record customer orders in the Trail's End App, take payment and products

ISSUE

A REFUND

12:47 PM

1 920

Rachelle S. ~

ORDER DETAILS 5/12023 | 10:46:54 AM ¢
GUSTOMER INFORMATION

NAME |
Jane Doe
EMAL

ADDRESS

ey STATE

—
Salted Caramel Popcom Bag (2002 10 sp500 o
95cp o

SEND RECEIPT @ REFUND ORDER

w PHONE NUNBER
oRoe sTATUS oroERTOTAL
Delivered $25.00
PaMENTTYPE oRoeR Nuwsen
Cash 8369739-app
PRODUCTS ORDERED

Product Qy  LineTotal

@ Select “Order” and then tap

the order you want to
refund. CAUTION, Trail's
End does NOT store card
info so this action can't be
undone.



Trail's End .

T 1.25 PTS PER

REWARDS e

Scouts earn points towards an
Amazon.com e-Gift Card when they 1 PT PER
record their sales in the Trail’s End $1 SOLD -
App. They choose the prize they want!  casH %

POINTS GIFT CARD

17,500

& ONLINE DIRECT

| 15000 | $1,250 |
| 7500 | @ $550 |
|
5000 |  $350

Did You Know?! 1,750 points (approximately $1,500 in sales) helps

fund most Scouts’ Year of Scouting which includes registration fees,
handbook, uniform, Pack dues, camp, Scout Life magazine and much
more. Plus, Scouts earn a $60 Amazon.com
e-gift card!* X

G2 EARN MORE!
Zo8 EASIER!

|
I -
L"U¥-% Scan the OR code to download the APP thru
Apple or Google Play to start earning today!
LRSI Trail's End pays all transaction fees.

.v‘ émoNl Pl Rewards earned in 2023 must be claimed
hadcadlised in App by Scouts by June 30, 2024.

All third-party trademarks referenced by Trail's End in this advertisement remain the property of their respective
owners, and Trail's End’s use of third-party trademarks does not indicate any relationship, sponsorship, or
endorsement between Trail's End and the owners of these trademarks. © 2023 Trail's End Popcorn Company.

*Based on average Council program. May vary in your Council. Price & colors may vary. Examples of the types of prizes available on Amazon.



hosting a fun kick of T

A great popcorn sale starts with a great popcorn kickoff! Follow these simple steps to start your
popcorn sale with a BANG and motivate your Scouts, parents and other volunteers.

o Make it fun e Each Scout needs their own account
o Build excitement with food, games, and prizes e« Talk about prizes
e Set Goals e Trail’s End Rewards
e Review your program calendar and Unit sales e Council & Unit Incentives
goals e Training
» Help Scouts set individual goals e Role play to train kids how to sell
o Get started with the Trail’s End App e Direct Scouts/families to the training
e Scouts who sold before will use the same resources in the App

account * Review key dates
e New Scouts will set up an account
e Each Scout needs their own account

Motivate Scouts to take on the Unit Scout goal and to pick an awesome prize as part of their goal!
Create a Memory. End the night with a fun and memorable event. Scouts love to be part of the
action. And they always love a good pie to the face of their Unit Leader!

Sample Kick Off Agenda (40 Mins)
Grand Opening (s Mins)
- Play music, dim the lights and have fun!

Explain the Scouting program and key dates (10 Mmins)
- Make sure you families understand the benefit of selling popcorn to pay for
their Scouting program.
- Highlighting key dates important to the popcorn sale. Pass out you Popcorn
Action Plan.

Train your Scouts (10 Mins)
- Explain the different ways Scouts can sell

Showcase your Scout Rewards (10 Mins)
Introduce YOUR UNIT incentive program! i.e.: pizza party, day at sky zone, etc.

Big Finish (5 Mins)
Do an activity that will reengage your top sellers and inspire new sellers to
become top sellers! i.e.: pie a leader in the face, popcorn pool, etc. ’ “

K 4 o
’ @
Y 4 .'
Y 4

Y 4




